Customer Business Groups

Bob Vallance leads the profitable growth of Visteon’s business.
The customer business groups drive above-market growth of
customer accounts across Visteon'’s core product portfolio, by
commercializing Visteon'’s leading technology solutions focused on
the cockpit electronics user experience. Leveraging Visteon’s
global footprint and capability, the customer business groups
oversee program delivery from the time a vehicle manufacturer
awards business to Visteon until the time the program launches,
and maintain commercial responsibility through the program
lifecycle. Vallance also oversees the strategic growth of Visteon’s
joint ventures in China.

Vallance has 30 years of automotive experience. He rejoined
Visteon in July 2014 with the company’s acquisition of Johnson
Controls’ electronics business. During his six years with Johnson
Controls, Vallance held various positions in Asia and the U.S.,
ultimately leading the electronics business as group vice president
and general manager. Prior to that, Vallance spent 23 years at
Ford Motor Co. and Visteon in product development, program and commercial management,
strategy and planning, product marketing and manufacturing. He has worked in the U.S., the U.K.
and China.

Vallance has a bachelor’s degree in engineering from Lawrence Technological University and a
master’s degree in business administration from the University of Michigan.
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